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9:00

Affirmation/Goals

It might seem simple, but it's powerful and so effective. We are going to kick off
today with learning about the impact of positive affirmations and goal setting. We
ALL use affirmations every day, and most of the time, they are negative! That an
actually stop your business growth in its tracks. Today, we are going to STOP the
negative self-talk and begin the process of changing our mindset! If you CHANGE
your words, you can change your life!
ACTION ITEMS: Take 5 minutes to WATCH this VIDEO:

Video
AND- WRITE your affirmations down and POST them on your mirror, as your cell
phone cover, or on your computer. Make a graphic and use it as your wallpaper.
Somewhere where you can see them daily.
AND, THEN SAY THEM OUT LOUD EVERY DAY! The goal will be for you
MEMORIZE these affirmations eventually, so you can say them by memory
daily...every morning...right when you wake up! You can create affirmations about
your Plexus business, health goals, etc...
Here are some ideas:
- I have unlimited potential, I can reach my goals and dreams, and can have
victory in every area of my life.
-I have an opportunity and a product that people are desperate for. They NEED
and DESIRE what I have to offer.
-When I speak, people are drawn to me, and they want to hear what I have to say.
-I step out of my comfort zone daily and am willing to do what others are
unwilling to do to accomplish the dream God has put in my heart.
-I will lead with integrity and vision and change thousands of people's lives.
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9:30

Goal Setting

Affirmations can lead to achieving your goals. But you must know what your goals are!
It’s goal setting time! Leaders in this business set goals, I want you to set your goals
for February, the next 3 months, and the next 6 months.
WRITE THEM DOWN on a piece of paper. There is POWER in writing your goals
down.
I WANT SPECIFIC GOALS:
What do you want your volume to be for this month?
How many more customers do you need to get there?
How many ambassadors do you PERSONALLY want to sponsor this month?
How are you going to get there?
WHO on your team are you going to help with their goals?
HOW are you going to help them? Where do you want your Plexus points to end this
month?
What actions steps are you taking to achieve this?
BE SPECIFIC. Have a plan. LOOK AT YOUR GOALS DAILY: High achievers keep
their goals with them every day! Put your goals where you will see them at least 3
times a day. Put them in your wallet or purse, put them next to your work space, or
hang them on your bathroom mirror. This helps keep you motivated and shows that
you are committed in your own heart and mind!
TIP: Make them attainable, realistic, and sincere
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10:00

Health

It is time to get to work! You set your goals and have said your affirmation to attract
amazing things to your business. Now we need to achieve those goals by reaching out to
people.
You should have brought a list of people with health issues that you want to reach out to.
We are going to give you some examples of how to reach out without sounding like a
sales person. We don’t sell in plexus, no one likes a sales person. We are going to share
because we have something amazing to offer!
Decide how you want to reach out to people. Email, text, Facebook messenger, phone?
1. Speak from the heart. Tell them why you are reaching out.
2. Tell them what you have to offer and why you thought of them.
3. Offer to add them to our Testimony page so they can read more about their health
issues
4. Explain why you think the products would help.
5. Tell them you have samples available if they want to try it (it is up to your if you want to
offer the price or not).
This doesn’t have to be a book. Keep it short and sweet. Most people who see a long
message will skip right over it. Keep a list of who you contact and if they respond.

If you run out of people from your list before
the hour is up, make a new list.
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11:00

Income

So many people are struggling financially right now. Plexus has amazing products, but we
have an equally amazing compensation plan. Better than any other company in network
marketing. I know many jewels who joined for the opportunity before they realized how
great the products were.
Reach out to your list of people who need help in the income department. Talk to them
about Plexus and the opportunity. Ask if they would like to set up a time to chat. You might
even think about sending them the income disclosure graphic that shows the average
income at each rank.

12:00

Lunch & Thank You
Notes

Kick back and spend some time chatting and brainstorming together. Most of the ideas I
have about how to grow my business come from chatting with other ambassadors.
After you are done chatting and eating, take some time to send thank you notes to your
customers. Don’t have any customers yet? Then keep reaching out to people on your list!
There is no shortage of people who need what we have to offer. They just don’t know it
yet!
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1:00

Dream Team

Everyone has said at one time or another “I would LOVE to have that person on my
team”. Go tell them! Tell them why you would love to have them on your team. Is it their
great personality? Drive? Motivation? Network? Tell them that is what you admire about
them and exactly why you NEED to have them on your team.

1:30

Effective Posting

Watch video on how to post

Video

This is from my 20 day video series, this is day 5 so you will notice it starts by referencing
day 4.
You should post on facebook 24 times a day. Only 1 of those should be Plexus related.
Here are some ideas.
1. Post something funny
2. Post about something you noticed since starting plexus (13 sentence MAX!)
3. Post a video (just find a trending video and share)
4. Post something informative, or a fun graphic NOW, plan out your week.
Try to map out what your posts are going to look like every day this week. Your “plexus”
posts can be about your journey, or it can be something indirect like an article about gut
health.
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2:00

Follow Up

When is the last time you followed up with your customers, ambassadors, people that
have tried samples and never purchased or someone who said they were interested and
then went into the Plexus Protection Program?
Time to follow up! All you have to do is send a message saying, I was just thinking about
you. How is everything going? You don’t even have to mention Plexus in the first
exchange. Just get the conversation going.
Watch this video on what to say in a follow up:

Video
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